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34667 — 3125 92J 109 2550
34667 — 3480 K 106 2840
34509 — 3860 93K 103 3155

IMPORTANT - Read down the left hand column before moving to the right hand coll

DESCRIPTION of model, important notes, date of introduction or important
modification. In the case of imported cars the date is that of introduction to the UK

MPG DETR Combined Fuel Consumption Figures

©)

COST NEW for both registrations in each year refers to the March List Price.

@

INSURANCE
[2] ABI Insurance group rating
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®

DEALER RETAIL This is the retail value of a vehicle with Guide mileage, offered in
above average condition by a motor trader with premises.

®

PRIVATE SALE This is the value of a vehicle with Guide mileage in average

condition transacted between private individuals.

%)

REGISTRATION year and letter.

®

MILEAGE (in 000s) Average mileage for the year (See Notes).

‘
DISPOSAL This is the price that a car with average mileage, typically in average
condition would be expected to achieve at open auction sale.




GUIDE CONDITION

Whilst some estimates place the number of used cars sold in the UK annually as high
as 7.6 million, the Used Car Market Report 2002 from BCA Europe and Sewells
International says that 6.4 million used cars were sold in the UK in 2001. The RAC
Motoring Report 2002 gives the number of used cars changing hands every year as
5 million, but admits this may be a significant underestimate. Even the worst-case
scenario places the used car market by volume at twice that for new vehicles.

DVLA figures for the year ending September 2002 show Britain’s population of
registered cars in use at 28.17 million. The average age of all cars less than 25 years
old continues to fall, now down to 6.77 years, the breakdown of ages being as
follows.

Cars up to 3 years old 7.22M (25.63%)
Cars 4 to 10 years old 13.33 M (47.32%)
Cars over 10 years old 7.62 M (27.05%)
Total UK Cars (in use) 28.17 M

Glass’s Guide to Car Values 1997-2005 covers vehicles up to 8 years old. But, as we
can see from the figures above, there is a definite need for a reliable and respected
guide to values beyond this point. Glass’s Guide to Car Values 1989-1996 and
Modern Classics was introduced to fulfil this need.

As cars get older, values fall as condition deteriorates, and profit margins contract as
preparation costs rise. Dealers are therefore less likely to offer older cars for retail
sale. According to the BCA report, dealers sell over 92% of used cars under two
years old, almost 80% of those between 3 and 5 years old and take the lion’s share of
cars between 6 and 8 years old at 58%. Over 9 years old however, private sales
flourish, accounting for just under 70% of transactions. We recognise these
differences by researching/valuing older vehicles for retail sale (up to 13 years old),
private sale or general auction sale.

@ DEALER RETAIL: This is the retail value of a vehicle with Guide mileage,
offered in above average condition by a motor trader with premises. Retail values
are only shown when they can be substantiated by research and price observations.
Note that many older vehicles are simply not offered for retail sale, mainly for
reasons of reliability, preparation costs and lack of profit opportunity.

@ PRIVATE SALE: This is the value of a vehicle with Guide mileage in average
condition transacted between private individuals. Values are lower than Dealer
Retail, as the sale is not subject to the same levels of consumer protection and cars
are generally not in as good a condition as those sold by dealers.

@ DISPOSAL: Thisis the price that a car with average mileage, typically in average
condition, would be expected to achieve at open auction sale. It does notinclude any
auction charges that might apply.

@ CONDITION is the driving factor behind values for older cars. Values should
always be adjusted (whether up or down) to reflect provenance, overall appearance
and differing mileage. Popular cars in excellent condition offered for sale at
well-attended auctions will often reach private sale prices, just as well-maintained
vehicles offered privately to keen buyers by original/long-term owners may also
exceed Dealer Retail figures.
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